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ﬂ ﬁj Personal Style Assessment Questionnaire
PSAQ instructions:

1. For each pair quickly select one group or the
other best describes your personal style.

Conventional, self-controlled, even-
tempered, self-directed

Entrepreneurial, materialistic, astute, 2
hard-headed

2. Count the number of ‘1’s, ‘2’s, etc and then
plot the graph. (Total should = 21)



Two peaks

Two troughs






A defining moment:
Charles Handy with
the key to business
success
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Two peaks

Two troughs
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If women are so bloody perfect at multitasking,

how come they can't have a headache and sex at the
same time?



o Talk - Friendly, jokey
e Organisation - Retailers
e Position - Front counter

e Dress - Casual, bright
colours

o Office - Messy
o Gambit - late but friendly

M = introverted, self-sufficient & independent




Desire for security
Cautious, double checkers
Apprehensive and nervous

Compassionate and
sympathetic
Pessimistic and critical

Low energy output but can
show D drive



19 )

Talk - hypochondriacs
Organisation - Public service
Position - Administrator

Dress - Conservative, brown
cardigans

Office - Magpies, photos of
family or company

Gambit - Punctual and friendly

M = introverted, self-sufficient & independent




Desire to complete projects
Painstaking planners
Compulsive readers
Practical and objective
Dedicated enthusiasm
Hands-on operators
Process is everything

Poor at delegation



Talk - Monotonic

Organisation - Builders and
developers

Position - Consultants
Dress - Pens in pocket

Office - Whiteboard, full
bookshelves

Gambit - Punctual (?) and
friendly
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Desire to create
Inarticulate, aloof and reserved

Self-conscious and over-
sensitive

Stubborn and single-minded
Good visual imaginations

Individualistic: beat to a
different drum



e Talk - Inarticulate

« Organisation - Creative

* Position - Design

e Dress - Oddball

o Office - Tasteful

e Gambit - Punctual but formal

A = down-to-earth, reliable, frank & outspoken






“I don’t like to lose — not in swimming, not in Monopoly — ever.”
Michael Phelps



Talk - [I-1-1

Organisation - Big

Position - Manager

Dress - Power

Office - Big, degrees on wall
Gambit - Late but formal

P = likable, relaxed, balanced









N = Adaptable, spontaneous, carpe diem



Desire for material success
Empathetic & Charming
Astute, good financial acumen

Love of gambling and
excitement

Winners and losers
Opportunistic
Self-interest: WIIFM



Talk - Money, name dropper
Organisation - Wholesalers
Position - Brokers and agents
Dress — Flashy, red & gold
Office — Showy and glitszy
Gambit - Punctual and friendly






Playing squash for
$1000 a point!!
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